
The manufacturer of rubber seal elements, fuel lines and brake fluid, Cooper Standard seeks new business in 
Argentina to increase its share and locate the production. According to the general director in South America, 

Jürgen Kneissler, the efforts are great: “We are negotiating with several automakers, and the Argentine 
government also helps us because our rubber commodities are not produced in the region and the parts are 

important for the production of vehicles”.
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The manufacturer of rubber seal elements, fuel lines and brake fluid, Cooper Standard seeks new 

business in Argentina to increase its share and locate the production. According to the general 

director in South America, Jürgen Kneissler, the efforts are great: “We are negotiating with several 

automakers, and the Argentine government also helps us because our rubber commodities are not 

produced in the region and the parts are important for the production of vehicles”.

Even with these “great efforts” Cooper Standard depends on new launches made by the automakers 

to win new contracts, as it only operates in the original market: “The focus is on the automakers that 

are announcing new projects, as it is fundamental for us to conquer deals with volume of production 

to justify the investment. I believe this will happen in two or three years.”

Other issues are also being studied by the company: “It will require a deep location, with the ability to 

vulcanize the rubber and produce raw material, which makes the investment much higher. Another 

factor is the country’s history, which the company also needs to evaluate it carefully, but I believe that 

Argentina will continue on this growth path.

Regarding the new business, the company expects what the automakers will produce in the region: 

“Everything indicates that soon we will have news. Peugeot, for example, is expected to have new 

projects in Argentina, but the volume is not too high. Let’s see what the big companies will do. “

Cooper Standard currently has contracts with FCA, Renault and Volkswagen in Argentina, with export 

parts from Brazil, and is preparing to serve Peugeot through a local outsourced company: “We will use 

our parts and technologies, but since the volume is not very high we think it is better to involve this 

company, that will take care of the logistics, reducing our costs with transportation and having local 

manpower. We will double the fluid and brake lines inside Peugeot’s plant. “

Cooper Standard aims new 
contracts to have factory in 
Argentina
Caio Bednarski | caio@autodata.com.br
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Eaton presents in Brazil the ORVR technology, On Board Refueling Vapor Recovery, a system that 

reduces the evaporative emission of toxic gases in flex-fuel vehicles. The ORVR consists of valves 

in the fuel tank, some adjustments to the tank nozzle, a reservoir connected to the tank, and minor 

upgrades of hardware and software in the car. The company highlights that the ORVR can only be 

used in vehicles manufactured in the future, since those already in production are not compatible to 

the system.

Marcos Janasi, director of Eaton’s automotive powertrain components business and pick up trucks, 

said that “the values that vehicle manufacturers will spend to embrace the new technology are 

reasonably cheap compared to the benefit it brings to the environment.”

According to Eaton, the great benefit of ORVR is that it helps to reduce emissions of pollutants that 

New Eaton technology reduces 
emissions. The evaporative.
Caio Bednarski | caio@autodata.com.br
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many people do not even know that exist, because a parked vehicle 

exposed to the sun, for example, emits toxic gases, since the fuel in the 

tank evaporates gradually - and the same happens when the car is fueled 

or in motion. One of the pollutants that the ORVR does not allow to be 

emitted is the carcinogenic benzene, which evaporates along with other 

hydrocarbons.

The pollutants that are emitted in these situations become ozone by 

joining with other chemical compounds in the atmosphere being harmful 

to health.

This technology is already compulsory in the United States, and in 

Brazil there are already discussions about its obligation. Eaton has been 

working in partnership with entities providing technical information on 

this solution. With Rota 2030 under discussion the ORVR also started 

attending meetings on energy efficiency and emissions: “Automakers may 

have small gains in energy efficiency because these gases are stored and 

reused by the engine.”

Eaton’s expectation is that the next issue related to emissions will 

be the fight against evaporative emissions, because in recent years 

these discussions have been very much about reducing the weight of 

automobiles and the emissions generated by the combustion of the 

engines.

“It is necessary to talk about evaporative emissions and how we can 

combat this problem. We are waiting the definition of the laws for the use 

of the ORVR and, if it becomes mandatory in the country, we plan to set up 

an application engineering structure and even the location of production.”

In China, the largest automotive market, ORVR will be mandatory in all 

vehicles produced as of 2020 and Eaton prepares to serve the region with 

the local prodution. 
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Sales of vehicles in the first half of February reached the mark of 70 thousand 400 units, according to 

data from Renavam. Considering the 10 working days in the period, the average daily sales was 7 

thousand units.

The expectation is that the sales of the month will be around 146 thousand units sold in 19 working days, 

being able to reach the 150 thousand units depending on the commercial effort of the automakers.

If the mark is reached, February’s volume will be higher than the one seen in February 2017, when 135 

thousand 700 units were registered in the country.

With fewer business days, February should have lower sales volume than January. The month, 

considered weak from the sales’ point of view, had 1.5% more registrations than December. In 

comparison with the performance of January 2017, it was 24.6% higher.

Sales reach 70 thousand on the 
second week of  February
Bruno de Oliveira | bruno@autodata.com.br
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Autometal, manufacturer of components and accessories for the automotive industry, increased 

its productivity by 70% in the machining process of the production line of the car’s luggage with 

the application of the Yaskawa Motoman of Brazil robot from the Yaskawa Electric Corporation group.

According to the manager of the Autometal technology center, Gustavo de Andrade, two MS165 MS 

line robots were installed at the Diadema plant in São Paulo to meet the increase in market demand 

from 20 thousand to 100 thousand pieces per year in 2015 of a certain commodity:

“With the traditional process, we would not be able to meet this demand, so we decided to invest 

robustly in innovation through automation and robotization of the production, which brought a 

productivity increase of over 70%, as well as efficiency, quality and regularity in the production 

process”.

Still according to Andrade, with the project developed for machining of the parts it was possible 

to optimize and scale the production in a sustainable way and with confidence in the projected 

profitability:

“Before that, we needed three dedicated machines operating in three shifts resulting the capacity limit 

for the initial demand contracted. Today, with only one robotic cell, operating in two shifts, we were 

able to meet the increase of the demand, as well as significant improvements in quality indicator.”

Yaskawa Motoman’s director, Icaru Sakuyoshi, points out that the robot is ideal for machining parts 

and contains 165 kg payload, with a horizontal reach of 2,702 mm and a vertical of 3,393 mm: “This 

six-axis robot line has vibration control, optimized high speed stiffness reducers, and high speed tool 

movement, which reduces cutting time and improves productivity. The range of expanded wrist 

movement eliminates interference and improves flexibility of the application”.

Robots boost productivity at 
Autometal
AutoData writting | redacao@autodata.com.br
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Unidas expanded the business model for the sale of its used cars, a service that started in May. 

The company has added four more outlet spaces to its network, a standard similar to the 

car fairs that are common in areas where C class customers predominate. The new sales outlets 

were installed in the company’s new stores in Recife, PE, Rio de Janeiro, RJ, and in São Paulo (Itaim 

Paulista and Santo Amaro).

The first unit, located in Penha, São Paulo, is the only one, so far, that works in an exclusive space 

of used car sales with more than three years of manufacture. According to Unidas, the operation of 

this store is “bringing results above expectations”.

The company used this business model due to the increase in sales of vehicles with this profile, 

while sales of new ones continued to fall. Selling semi-new cars is the area of action of Unidas 

that generates more profit. According to the company’s latest balance sheet, in the third quarter, 

7 thousand 188 new vehicles were sold, 61.3% more than in the same quarter of 2016. The net 

revenue was R$ 224.7 million.

In 2018 the company started a new business model for the sale of vehicles, the hybrid shop: in the 

same space it is possible to rent a car and sell new cars. There are sixteen stores with this profile 

scattered throughout the country and the last unit inaugurated in this model was in Curitiba, PR.

According to Unidas, this is a way of publicizing its selling service of semi-new cars, since the 

company appeared in the market as a car rental company. There is a space to expose 120 vehicles 

in Curitiba.

Unidas expands sales  
on big fair model
Bruno de Oliveira | bruno@autodata.com.br
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